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Welcome!

On behalf of the Retirement Income Industry Association (RIIA), thank you for joining our 2007 Annual Meeting and
Awards Dinner. | am confident that you will find the agenda packed with valuable insights.

The Annual Meeting has been approved for 7 credit hours of continuing education credits for CFP®, CPA, CLU and
CIMA designations which furthers RIIA’'s goal of bringing great value to its members.*

Enjoy the event and get involved. Call a Committee Chair, or a member to share your opinions. If you are not a
member, join today!

Sincerely,
Francois Gadenne
Founding Chairman

Certified Financial Planner Board of Standards Inc., owns the certification marks CFP®, CERTIFIED FINANCIAL
PLANNER™ and federally registered CFP (with flame logo) in the U.S., which it awards to individuals who successfully
complete CFP Board'’s initial and ongoing certification requirements.

*For questions follow-up directly with BEST at www.brokered.net or 1-800-345-5669.

RIIA CONTACT INFO

www.RIIA-USA.org

101 Federal Street, Suite 1900, Boston, MA 02110
617.342.7390, Fax: 781.342.7080



AGENDA

Sunday, September 16, 2007

5:00 PM  Welcoming Cocktails, Skyline Room 10:30 AM  Networking Break
Monday, September 17, 2006 11:00 AM  RIIA’s Value-Added Deliverables
» Education Committee
Annual Meeting, Riverfront Room Chair: Ron DeCicco, RBC
Lead Media Sponsor: Research Magazine RIIA Partner: John Carl, RLC
Presentation by: Ron DeCicco and John Carl
7:30 AM  Registration and Continental Breakfast * Research Committee .
Co-Chair: Kathleen Beichert, OppenheimerFunds
8:30 AM  Opening Remarks Co-Chair: Chris McNickle, Greenwich

RIIA Partner: Larry Cohen,

SRI Consulting Business Intelligence
Presentation by: Frangois Gadenne RIIA Partner: Elvin Turner, Turner Consulting
Presentation by: Elvin Turner

The View Across the Silos

9:00 AM RIIA’s Growing Membership

* Membership Committee 11:45 AM  RIIA’s Industry Standards
Chair and Board Member: Rick Nersesian
Co-Chair: Elmer Rich, Il

Presentation by: Rick Nersesian

* Methodologies Committee
Chair: Richard Fullmer, Russell Investment Group
Presentation by: Richard Fullmer

* Employment Survey Committee » Compliance Committee
Chair: Laura DiFraia, Wachovia Chair and Board Member: Joan Boros, Jorden Burt
Co-Chair: Garth Bernard Sr., MetLife Presentation by: Joan Boros

Presentation by: Laura DiFraia, Elmer Rich, IlI
and Lara Varas

Lunch and Keynote Address, Parkview Room

9:45 AM RIIA’s Increasing Visibility

* Communications Committee
Chair and Board Member:
David Macchia, Wealth2K

12:30 PM  Lunch

1:00 PM Keynote Address

Co-Chair: Will Prest, Transamerica An Inevitable Grassroots Change
Presentation by: David Macchia Presentation by: Mathew Greenwald,
* Programs Committee Mathew Greenwald & Associates

Co-Chair: Paul Fichera
Co-Chair: Keith Piken, Bank of America
Presentation by: Paul Fichera



AGENDA

Communications Conference, Parkview Room
Lead Media Sponsor: Research Magazine

2:00 PM Welcome Address

The Problems to Solve:
The Frustrations of Transition Times

Presentation by: David Macchia

2:30 PM Successfully Communicating Retirement Strategies:

How Successful Advisors Help Consumers
with their Income Challenges

Presentation by: Phil Lubinski, CFP ®
First Financial Strategies, LLC

Briggs Matsko, CFP ©
Lincoln Financial, Advisors Corp.

3:15PM How Information Technology will Impact Growth
Opportunities for Fiduciary Advisors and Nimble

Product Providers

Presentation by: Rick Miller, CFP ®
Sensible Financial Planning

3:30 PM  Networking Break

4:00 PM The Future Communications Solutions
What Can You Do to Prepare
Presentation by: Harold Evensky, CFP ©
Evensky & Katz Wealth Management
Practical Research Award

Chair: Bob Tyndall, Research Magazine
Presentation by: Gil Weinreich

4:45 PM Communications Conference Adjourns

Cocktails & Book Signing, Parkview Room
Sponsored by MassMutual

6:00 PM Cocktails & Book Signing

* Noted Authors Committee

Chair: Jerry Bramlett, The 401(k) Company
Co-Chair: Greg Cherry,

American Century Investments

Book Signing

Harold Evensky, author of
Retirement Income Redesigned

Terry Burnham, author of
Mean Markets and Lizard Brains

Awards Dinner, Riverfront Room
Sponsored by Wealth2k, Inc.® and Pepe&Hazard LLP

7:00 PM Keynote Address
Encouraging Adaptation

Presentation by: Professor Zvi Bodie,
Boston University

7:30 PM  Dinner

8:15PM The RIIA Awards

Best Advertising Awards

Chair: Sean Hanna, InvestmentWires
Presentation by: Armie Lee

Retail Communications Awards

Chair: Suzanne Siracuse, InvestmentNews
Presentation by: Evan Cooper

DC Communications Awards

Chair: Nick Platt, PLANSPONSOR
Presentation by: Nick Platt

8:45 PM Closing Comments

Presentation by: Francois Gadenne

9:00 PM Dessert Buffet and After-Dinner Drinks, Parkview Room

RETIREMENT INCOME
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SPEAKERS

Frangois Gadenne

Francois Gadenne is President and CEO of Retirement Engineering, Inc, (REI) as well as co-founder,
Chairman and Executive Director of the Retirement Income Industry Association (RIIA).

REI (www.IncomeAtRisk.com) is a Research and Development company with novel, protected designs
for insurance and investment products that solve retirement income issues for the millions of “baby-
boomers” now approaching retirement. REI’s financial engineering creates new and differentiated
structures for secure retirement incomes, with and without annuity features that improve the growth and
profitability of its insurance and investment company partners.

V) For more than 20 years, Mr. Gadenne has led teams that build successful technology solutions for the
financial industry. In addition, he is a co-inventor on patents issued and pending relating to REI and
earlier businesses. His background combines a history of entrepreneurship, line experience at financial service organizations,

and corporate strategy consulting.

As an entrepreneur, Mr. Gadenne co-founded Rational Investors, an independent provider of investment education and advice
products for the Defined Contribution market. He grew the business to become one of the top three players in its niche. He then
completed the successful sale of the company to Standard & Poor’s.

In terms of working within the financial services sector, he served as general manager of S&P’s Retirement Services group
for two years. Mr. Gadenne also worked for nearly ten years at the Bank of Boston (now Bank of America), including The
Private Bank.

As a strategist, Mr. Gadenne provided CEOs and Boards with strategy consulting as an associate of Braxton, the strategy arm of
Deloitte, and as a senior staff member at Arthur D. Little.

Mr. Gadenne is a member of the National Association of Corporate Directors, a Chartered Financial Analyst, a member of the
CFA Institute and a Lecturer at Boston University’s School of Management, MS in Investment Management Program.

He is a graduate of the Ecole Superieure de Commerce de Paris and earned an MBA degree from J. L. Kellogg Graduate School
of Management at Northwestern University.

Mathew Greenwald

Dr. Mathew Greenwald established his research and consulting company, Mathew Greenwald &
Associates, Inc., in June 1985. Since then, he has done strategic planning and marketing research for
over 100 of the most prominent financial services companies and numerous other organizations.

Dr. Greenwald has a Ph.D. in sociology from Rutgers University. He was recently elected to the NAVA
Hall of Fame. He served as a Congress-appointed delegate to the 1998 and 2002 National Summits on
Retirement Savings and has also testified before the U.S. Senate Committee on Aging and the Securities
Exchange Commission on retirement and retirement-oriented products. Dr. Greenwald has published
numerous articles in academic journals and trade periodicals, and is frequently quoted by national print,
radio and television outlets—including national publications like the New York Times, Wall Street Journal
and Time. He has spoken at numerous press conferences and professional meetings.

Before starting his business, Dr. Greenwald spent 12 years at the American Council of Life Insurance. From 1977 to 1985, he
was ACLI’s Director of Social Research and was responsible for programs monitoring public attitudes toward financial services
issues, demographic research and futures research. He is currently an elected member of the Market Research Council, a group
of the country’s leading market researchers. Among the companies his firm has served are AIG, AllianceBernstein, AXA, MetLife,
Northwestern Mutual, OppenheimerFunds, Russell Investments, Principal Financial Group and Smith Barney.




SPEAKERS

Zvi Bodie

Zvi Bodie is the Norman and Adele Barron Professor of Management at Boston University. He holds
a Ph.D from the Massachusetts Institute of Technology and has served on the finance faculty at the
Harvard Business School and MIT’s Sloan School of Management.

Professor Bodie has published widely on pension finance and investment strategy in leading
professional journals. His books include Foundations of Pension Finance, Pensions in the U.S.
Economy, Issues in Pension Economics, and Financial Aspects of the U.S. Pension System. His
textbook, Investments, is the market leader and is used in the certification programs of the Financial
Planning Association and the Society of Actuaries. Additionally, his textbook, Finance, is co-authored
by Nobel Prize winning economist, Robert C. Merton. His latest book is Worry Free Investing: A Safe
Approach to Achieving Your Lifetime Financial Goals.

Hailed as a “marketing guru” by Research Magazine, David Macchia, CEO of Wealth2k, Inc.®, is one

of the financial services industry’s top strategic marketing consultants. He is widely recognized for
developing innovative programs that have ignited billions of dollars in sales growth for firms such as
ING, Aviva, AIG, Sun Life Financial, MassMutual, Jackson National Life, Securities America Investments,
The Phoenix Companies, Fixed Income Securities, and NFP Securities.

Mr. Macchia is a leading mind in the use of web-based technology and new media to improve
education, productivity, communications and compliance in the financial services industry. David’s
forward-thinking marketing vision has been reflected in articles published in Financial Planning,
InvestmentNews, National Underwriter, Advisor Today, Life Insurance Selling, Broker World, Life &
Health Advisor, and Investment Advisor.

Under his guidance, Wealth2k developed Traject™, the first web-based communications network able to manage end-to-end
video content syndication combined with real-time management of agents’ and advisors’ consumer-facing marketing initiatives.
He also led the development of The Income for Life Model™, an open-architecture income distribution solution adopted by
thousands of financial advisors. In addition, he has created private-label distribution solutions for a variety of companies,
including laddered strategies using fixed annuity products and other distribution strategies that strategically mix both fixed and
investment products. Each of these solutions is managed on the Traject™ network and they collectively involve the participation
of more than one hundred broker-dealers.

Philip G. Lubinski, CFP®

Phil Lubinski began is financial services career in 1977, preceded by five years as Executive Director

for the American Cancer Society. For the past 25 years, he has been a retirement planning speaker for
some of Denver’s largest employers, including Lockheed Martin, Coors Brewery, Denver and Jefferson
County Schools and the State of Colorado. After attaining his Certified Financial Planner designation, Phil
was one of 22 advisors in Colorado admitted into the prestigious National Registry of Financial Planning
Practitioners.

Mr. Lubinski’'s expertise is retirement income planning. He is a national speaker, trainer and recognized
authority on the design of retirement income portfolios. Additionally, he developed the Post Retirement
Navigator and the 3-D Diversification Model. Most recently, Mr. Lubinski co-developed the “Income for Life
Model®” with Wealth2k®.




SPEAKERS

Terence Burnham

Terence Burnham is a Portfolio Manager and Director of Economics at Acadian. He received his
Ph.D. in Business Economics from Harvard University, and was an economics professor at the
Harvard Business School as well as at the University of Michigan and Harvard’s Kennedy School.

Dr. Burnham has a Masters degree in computer science from San Diego State University and a
Masters in Management from MIT’s Sloan School. He was the President and CFO of the start-up
biotech company, Progenics Pharmaceuticals, Inc. (symbol PGNX), and has published numerous
academic articles as well as two books. Additionally, he served with distinction as a tank driver in the
US Marine Corps.

His most recent book, Mean Markets and Lizard Brains (Wiley, 2005), focuses on behavioral finance
and neuroeconomics. Dr. Burnham’s research investigates behavioral errors that investors tend to
make, and methods to exploit them with disciplined stock selection strategies.

Briggs Matsko is a senior financial planner in addition to his management role with California Fringe
Benefit, a subsidiary of Lincoln Financial Advisors (LFA). He began his career in the financial services
industry in 1974 and joined LFA in Sacramento, CA in 1976. He provides comprehensive, fee-based,
financial planning as well as other financial services to individual and institutional clients, which
include some of the nation’s largest health care systems.

Mr. Matsko is a leading national producer who consistently ranks in the top 10 with LFAand is a 15
year member of MDRT’s “Top of the Table”. Through his speaking engagements, media interviews,
demographic research and 33 years of client experience, he is nationally recognized as an expert on
Retirement Income Distribution and has developed his own patent pending, process-driven approach
to help clients plan for income distribution. His mission is to help make sure that his clients can
maintain their financial independence, economic freedom and dignity throughout their lifetimes.

As an advocate for his industry, Mr. Matsko is a founding board member of The Resource Group of Lincoln Financial Advisors
Corp., whose membership includes over two hundred of some of the top estate and financial planners nationwide. On a
community level, he has served on the Sacramento Salvation Army Advisory Board as well as the Board of Directors for
KIDOPOLIS, the Sacramento Children’s Home community of organizations for abused children.

Harold R. Evensky, CFP®, AIF®

Mr. Evensky is President of Evensky & Katz. Prior to forming his own company, he served as a Vice
President of Investments with major investment banking firms. Mr. Evensky received his Bachelor’s
and Master’s Degrees from Cornell University. He has been a featured speaker on investment topics
at numerous national and international conventions, including the AICPA, the ICFP, the IAFP, College
for Financial Planning, the American College, the American Society CLU and ChFC and the AAIL.

Mr. Evensky has served as Chair of the TIAA-CREF Institute Advisory Board and is a member

of the Financial Planning Association, the Academy of Financial Services, and the Association

for Investment Management and Research, and is an associate member of the American Bar
Association. He is past Chair of the International CFP® Council, the CFP® Board of Governors, the
Board of Examiners and the Board of Appeals. Additionally, he has served as Chair of the Editorial
Advisory board of the Asia Financial Planning Journal, a columnist for (cont'd on next page)
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Harold R. Evensky, CFP®, AIF®(cont’d)

Worth.com, the Editorial Advisory Board of the Journal of Financial Planning, and he is currently a contributing writer for Financial
Advisor Magazine. He has also served on, the National Board of the IAFP and the Charles Schwab Institutional Advisory Board
and Council.

In 2002, his paper “Changing Equity Premium Implications For Wealth Management Portfolio Design And Implementation” was
selected as the winner of the Journal of Financial Planning, Planning Techniques and Methods, “Call for Papers” competition. In
1999, 2000 & 2001, he was named by Accounting Today, one the professions most influential people. In 1999, he was awarded
the Dow Jones Investment Advisor Portfolio Management Award For Lifetime Achievement, and in January of 2001 he was
listed by Financial Planning magazine as one of five “Movers, Shakers and Decision Makers, The Most Influential People in the
Financial Planning Profession.” In March 2001, he was named one of the “25 Power Elite” in the financial services industry by
Investment News.

Mr. Evensky has been recognized by Worth as one of the “Top 100 Wealth Managers” for five consecutive years. In 2006
he received the “Skip Viragh Award “ for Industry Excellence. Mr. Evensky has participated as an arbitrator for the American
Arbitration Association (AAA) and the National Association of Security Dealers (NASD). He has been a principal in his own
broker-dealer firm and held NASD General Securities Principal and Municipal Securities Principal licenses.

An internationally recognized speaker on investment and financial planning issues, he has written for and is quoted frequently in
the national press, and is the author of Wealth Management, published by McGraw/Hill and co-editor of The Investment Think
Tank, Theory, Strategy, and Practice for Advisers (Bloomberg) and Retirement Income Redesigned - Master Plans for Distribution
(Bloomberg).

Rick Miller, CFP®

Rick Miller earned his Ph.D. in Economics at the University of Chicago where his studies included
family economics and lifetime planning. He brings a particularly analytical and rigorous approach to
the practice of both financial planning and investment advice.

As a business consultant, Mr. Miller specializes in financial services. His work regularly puts him
in contact with regulators, industry experts, and senior executives. While at Scudder Investments,
he learned the inner workings of mutual funds first-hand and went on to develop a financial advice
offering for the company. In the process, he scouted the market for the latest financial advice
software tools.

With Sensible Financial Planning, Mr. Miller ties together the threads of his professional career:

* An analytically rigorous approach to the practice of financial planning

» High quality advice tailored to his clients’ circumstances at a reasonable price

» Access to high quality, low cost financial products and services

* A commitment to help clients choose among those products and services for your benefit




SPONSORS

RIIA thanks the following organizations for their sponsorship and support of the 2007 Annual
Meeting and Awards Dinner.

Researchiag.com “‘Ll- 01kWire

The insiders’ edge for defined contribution executives!
an lnvestmenthres Publication

PLANSPONSOR

Va MassMutual InvestmentNews

BankofAmerica _
=

www.bankofamerica.com/retirementcenter

defined contrlbutmn & Me‘l' Life®

savings plan z/eiz

Guarantees for the if in life!"

sWEALTH2ZK

Ell ERNST & YOUNG

Quality In Everything We Do

RIIA also thanks Kate Petrin and the other talented staff at Wealth2k, Inc.®for their assistance,
creativity and dedication in designing and producing the RIIA Annual Meeting Conference
Program for 2007, and for Wealth2k’s® donation of the new RIIA movie.




InvestmentNews

salutes the winners and finalists of the
Retirement Income Communications Award.

Printed Materials

Winner
Columbia Management
Columbia Management Retirement Learning Center

Runner-Up
Securities America

Imagine - Your Life Without Limats
New Media Materials

Winner
Morningstar

Retirement Income
(part of Principia Presentations & Education module)

Runner-Up
Jackson National Life
But What If I Live? The American Retirement Crisis

InvestmentNews

www.investmentnews.com The Leading News Source for Financial Advisers




